
 

Satellite industry urged to stay 
vigilant on C-band spectrum 
Leading figures in the Asia Pacific satellite industry have urged their peers to maintain the fight on 
protecting satellite spectrum usage rights against the challenge posed by the mobile cellular and 
wireless broadband sectors. 
 At a satellite industry CEO panel held at 
PTC ‘08 in Honolulu, Hawaii yesterday, dis-
cussion turned to the threats to C-band spec-
trum from wireless broadband operators. In-
telsat vice president and general counsel 
Philip Spector said that while the satellite 
industry held the line at the recent World Ra-
diocommunication Conference in Geneva, it 
now faced a country-by-country threat as 
individual countries made decisions on how 
to implement their spectrum plans. 
 Spector said the threat to C-band spec-
trum wasn’t driven so much by terrestrial 
cellular operators as they tended to prefer 
spectrum lower down the frequency scale. 
Instead it was primarily motivated by wire-
less equipment suppliers who sense the opportunity to shift more base stations, particularly in 
higher spectrum ranges where coverage areas were smaller and required more infrastructure. The 
wireless broadband industry is reportedly highly mobilised on this issue and wants  
 Asia Broadcast Satellite president Greg Daffner praised the satellite industry’s unity on the is-
sue, given it is represented by as many as seven industry organizations worldwide. He said the in-
dustry had stood “shoulder to shoulder.” 
 But Asiasat CEO Peter Jackson suggested more needed to be done and particularly, that users of 
satellite services should be brought into the fight. He said the wireless broadband claims on C-band 
spectrum. “They say that there aren’t enough high frequency bands for wireless broadband. Their 
argument is built on a house of sand. We haven’t actually seen much WiMAX deployment using 
the existing spectrum.” Protostar president Eui Koh warned a later panel that the “we are not out of 
the woods yet.” “We are not safe because each country will have a different way of thinking. We 
have to be alert.” One issue is that while WRC largely preserved C-band spectrum, a significant 
number of countries lobbied for upgrades to the mobile and wireless broadband allocations. Ac-
cording to Asia Pacific Satellite Communications Council vice president, regulatory affairs Dr Jorn 
Christensen these included Korea, Japan, China and India. 
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Asia Pac satellite operators  
lament obstacles to consolidation 
The recent worldwide predilection for consolidation in the satellite industry is unlikely to make 
much of a mark in Asia Pacific, largely because so many operators there are “national champions” 
who would be unlikely to cede ownership or control to foreign operators. 
 A panel of satellite operator CEOs at PTC ’08 yesterday heard Asiasat CEO Peter Jackson say 
that despite the incentives for consolidation, it was difficult to do much about national operators, 
claiming that new satellite launches in Vietnam and Pakistan recently are driven by “national 
pride.” 
 “It’s no secret that these operators are a nuisance and distort the market. Consolidation is a 
funny word as we just want to get rid of them.” 
 Asia Broadcast Satellite president Greg Daffner had a less censorious view, agreeing that there 
were many more smaller operators in Asia than elsewhere but added he was not sure of the true 
benefits of the claimed economies of scale for consolidation.  
 But he said the smaller operators also provided opportunities for bigger global players, for ex-
ample through purchasing capacity as a bridging strategy in between upgrades. 
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HDTV not yet primetime for satellite sector 
High definition television presents a tremendous demand opportunity for satellite operators—but 
not quite yet. That was the majority view of satellite industry executives discussing the topic across 
two industry panels at PTC ‘08 in Honolulu yesterday. 
 Sat GE CEO Paul Heinerscheild said yesterday that while there will be increased demand for 
HDTV in Asia markets the “conditions weren’t quite there” yet. “It’s at an early stage and the first 
demand you will see will be from the US to unregulated Asia. In-
side Asia comes later.” 
 Intelsat’s Phil Spector said HD would prove to be a major 
source of demand in the future pointing out that five years ago no-
one predicted the emergence of a cellular backhaul market for sat-
ellite operators in Africa. 
 Asia Broadcast Satellite president Greg Daffner agreed that 
HDTV was a market for the future and predicted that live televi-
sion—not moves– would be the big draw. 
 “It will be sport that people find compelling. The World Cup 
and the Olympics are drivers.” 
 In a later panel session, Intelsat vice president, Asia David Ball said that HDTV made its start 
with the last football World Cop noting that Singapore operator Starhub tied World Cup subscrip-
tion packages to HD television unit purchases. 
 Protostar president Eui Koh said the Beijing Olympics was the next opportunity to kickstart 
HDTV in Asia and that once viewers had experienced it, they might not want to return to standard 
television broadcasts for subsequent televised sporting events. 

Grahame Lynch 
 

Reduced competition stymies  
submarine cable innovation, says Huawei 
Slimming competition in the undersea cable market is killing innovation in the industry, while new 
suppliers are being kept out of the market according to Huawei’s submarine networks CEO Ian 
Douglas. Douglas spoke yesterday at PTC, where he claimed suppliers are becoming complacent 
with technology and customers are the ultimate victims. 
 “Is there sufficient competition on the supply side of the industry?” asked Douglas. 
 “Competition exists when there is sufficient customer demand to make supply become innova-
tive, cost effective and customer centric. In the case of our industry, the number of suppliers has 
shrunk from six down to four. It raises the question whether this is the correct situation for the mar-
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ket. Losing two major players has left us with a situation – can we truly see our 
customers being able to deploy their networks economically? Submarine telecoms 
is a part of the industry where barriers to entry are quite high.” 
 “The boom-bust of recent years has really acted to keep new suppliers out of 
the market, which has also meant that the innovation new suppliers can bring has 
also been kept out of the market,” said Douglas. “I’m sure we can all think of ex-
amples of industries where increased competition has led to improved technology 
and reductions in price, which in turn allows the whole market to expand.” 
 He claimed that customers will suffer from complacent providers, and must do more to force 
them into action. “If customers demand more if their suppliers, it forces suppliers to become more 
innovative, creating healthy competition which would be good for everybody in the long run,” he 
said. While remaining optimistic about demand in Asia and developing countries, Douglas said that 
services are proving more important to operators than raw bandwidth.  
 “We are seeing an unprecedented growth in bandwidth demand, particularly in Asia... there’s 
now demand from previously underserved parts of the world... there’s still a question about the eco-
nomics of new cable systems. The business case for providing additional wholesale bandwidth has 
not always been made. We’ve often seen that the need to be able to deliver premier services if often 
driving the business case for carriers.” 

Luke Coleman 
 
IPv6 – bringing the Jetsons to a home near you 
The emerging new internet protocol IPv6 is set to bring science fiction into reality, according to a 
panellist at PTC ‘08 in Hawaii who claims the futuristic home of the Jetsons cartoon is within reach 
today. Tom Patterson, Command Information CEO told a IPv6 expert panel yesterday thatIPv6 will 
revolutionise houses, cars, peer-to-peer networks and mobility – and it could all happen in the next 
two years. 
  “You should no longer worry about if [IPv6] is coming, should it come, do we need it – all 
those questions are last year’s questions,” said Patterson. “Now the only question is do you want it, 
and how are you going to make money from using it.” 
 “There isn’t a group more interested in these things than the digital home people that want to 
connect everything and make the Jetson’s automated house of the future a reality. You can do that 
today, but you end up putting in a big firewall, expensive computer and all sorts of stuff and then 
special software. But it’s really cool to just take an IPv6 phone, aim it at any of the sensors I have 
in my house... and it works... that’s becoming a reality,” he said, saying IPv6 applications are 
“much, much cheaper and easier to use.” 
 IPv6 is the protocol set to replace current IPv4, which was created in 1974. IPv4 only allows for 
a set amount of fixed ‘addresses’, which at the current rate of uptake will be completely used by 
2010. Panel chair Latif Ladid, president of the IPv6 forum, called the imminent problem far worse 
than the threat posed by Y2K. 
 “Better convergence between phones and computers is where the consumer is really driving the 
show,” said Patterson. He described the complexity behind VoIP program Skype, which has to deal 
with tangles of IPv4 addresses which could be eliminated with IPv6. “All of the things they want 
are being built in a very crude way,” he said. 
 IPv6 will offer more customisable security, and will make peer-to-peer networks far easier to 
establish, claimed Patterson. “We’re seeing much more peer-to-peer in the world... it’s pretty much 
still considered outlaw technology... it is possible to create very secure connections for things like 
VoIP, file sharing, telepresence and all sorts of new things that will greatly enhance business,” he 
said. 
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Satellite operators aim to brings telcos into TV game 
Satellite operators are seeking to lend their broadcasting experience to traditional telcos trying to 
get into the TV arena, alleviating them of prohibitive start-up costs and allowing them to deliver 
extra services. A 
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 A panel of satellite providers said that telcos are seeing the need to work with broadcasters to 
enter the market – and all claimed that mobile TV is a part of their plans in the near future. 
 The panel said telecom providers often struggle with content rights as they seek to introduce TV 
into their services. “We know who to talk to, to get content right... we can help bring that in one 
package to a telephone operator so they don’t have to do it, dramatically reducing the cost of build-
ing at head end, which is enormous,” said SES Americom CTO Alan Young. 
 The panel discussion prompted audience debate, with one member drawing agreement across the 
board of speakers. He claimed telcos struggle to get into the broadcasting market, saying “it takes a 
shedload of money and quite a lot of time as well. Typically we see the model of telcos and broad-
casters working together tends to work a lot better when they realise they can’t do everything them-
selves – the confluence of the two is a better solution.” 
 Speakers from SES Americom, Intelsat and PCCW all agreed that mobile TV was high on the 
agenda of emerging broadcast business models. PCCW said it was developing its content for 
“multi-device delivery,” while Americom had trialled DVB-H is Las Vegas. 
 “We definitely see [mobile TV] as a big part of the equation,” said Steve Rich, a senior associate 
with Paul Hastings. 

Luke Coleman 
 
Thuraya launch successful 
Thuraya’s Asia Pacific satellite was successfully launched yesterday allowing the United Arab 
Emirates’ operator to launch services across the region by the end of the first quarter. 
 Lifting off at 11:49 GMT from a Sea Launch platform at 154 degrees West Longitude, the Zenit-
3SL rocket placed the 5,173 kg Boeing board into orbit. 
 Thuraya CEO Yousuf Al Sayed says “The launch of Thuraya-3 is a significant milestone in the 
company’s progress and growth, and in reinforcing Thuraya’s status as dynamic, world leading, 
multi-regional mobile satellite operator.” 
 Thuraya says it is the world’s largest provider of handheld mobile satellite services and is pre-
paring to operate commercially in Asia-Pacific markets as early as January 2008, when Thuraya-3 
is expected to become operational. With a designed lifetime of 12 years, the satellite will be posi-
tioned at 98.5 degrees East Longitude. 
 The satellite was originally due for launch in May but was delayed. 
 
Google can bid for US spectrum 
US authorities have given Google a green light to bid in this month's beachfront spectrum auction. 
The Federal Communications Commission yesterday said the Internet ad giant was free to compete 
for the 700MHz airwaves on sale 24 January.  
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 Other players cleared for participation include AT&T and Verizon alongside a bevy of consortia 
including partners as diverse as Microsoft and Qualcomm. But allies of Frontline Wireless, which 
had been tipped to win a license to provide a nationwide public safety network, found themselves 
shut out after the operator last week apparently closed shop. Google has remained mum on its spec-
trum plans but successfully convinced the FCC to mandate an open access requirement for the win-
ner likely to bolster its Android platform. 
GOOGLE APPS FOR CLEARWIRE: Google has agreed to make its Web applications available 
to subscribers of US WiMAX operator Clearwire. The carrier expects to have Google Talk and 
other services available by summer and hopes to eventually integrate Google search functions into 
its own portal operations.  
 
No 3G iPhone at lackluster Macworld 
Apple boss Steve Jobs headlined a lackluster Macworld yesterday, failing to produce the 3G iPhone 
expected by some in favor of a wireless backup device and confirmation of a rumored digital movie 
rental service for iTunes.  
 The latter delivers DVD quality files for a maximum of $4 for 30 days, with HD versions costing 
a buck more. The revamped digital store enables rental downloads to immediately begin streaming 
to displays, allowing users to watch purchases at once rather than waiting for the full file to 
download. Apple expects to have more than 1,000 films from all the major studios available by next 
month - an overwhelming show of support considering most content providers had refused to sign 
on to iTunes' video sales service. 
 Some analysts were ebullient on the news, although investors punished Apple's share price on 
widespread sentiment that Macworld deserved a more significant product launch. “They really 
nailed it. This is going to be extremely disruptive, doing for movies what the iTunes music store did 
for music,” said Jupiter Research vice president Michael Gartenberg, predicting iTunes' sector 
dominance would finally reverse the ongoing reluctance by consumers to pay for digital rentals. 
iPHONE TO HIT RECORD FORECAST: Apple honcho Steve Jobs did let slip one intriguing 
fact during his otherwise lackluster Macworld performance, revealing the company has sold 4 mil-
lion iPhones since its launch last year. That figure likely means Apple will meet its forecast of 10 
million units sold by the end of this year if uptake accelerates thanks to recent European partner-
ships. US sales are unlikely to prove sufficient; Apple sold just 1.1 million iPhones in the third 
quarter, although it commanded a fifth of the admittedly small US smartphone market in its first 90 
days. The revelation came as Jobs unveiled the second upgraded iPhone OS that includes a faux 
GPS mapping service and the ability to finally customize the mobile desktop.  
 
SAMSUNG PROFIT DIP 
Samsung Electronics reported a 6.6% dip in 4Q profit to $2.3 billion due to weakness in its chip 
operations. But mobile phone sales helped keep the South Korean giant in fighting shape in a period 
marred by a government probe over bribery allegations at parent Samsung Group. The figures are 
better than expected but nevertheless reflected the fourth decline in five quarters as chip prices con-
tinue to fall. It remains buoyed by its bullish handset division, which last year swiped the second 
spot in the global ranks from Motorola. It sold a record 46.3 million handsets in the fourth quarter, 
pushing annual sales to 161 million. 
 
METASWITCH OPENS IN SYDNEY 
MetaSwitch has opened new support facilities in Sydney to support its growing number of custom-
ers in the Asia-Pacific region. Initially staffed by personnel transferred from MetaSwitch’s Califor-
nia office, the additional facilities are intended to form the basis of a long-term presence in the re-
gion. “We have been thrilled by the expansion of our business in the Asia-Pacific region, including 
the recent deployment by Cable & Wireless in Diego Garcia,” said John Palombo, senior vice presi-
dent of customer support at MetaSwitch. MetaSwitch is a vendor of switching and applications so-
lutions for both packet and circuit-switched networks. 
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HAWAII, AUSTRALIAN TELEPORTS COMBINE 
Hawaii Pacific Teleport has entered into a two-year contract with Australia-based Pacific Teleport 
to provide satellite-delivered telephony, Internet and television services to Pacific islands, reported 
the Honolulu Advertiser.Hawaii Pacific Teleport said the joint marketing agreement allows the 
companies to offer services in an area stretching from the Northern Mariana Islands to French Poly-
nesia. The service will undercut a rival Inmarsat service. 
 
THE SEVEN MOST INTELLIGENT COMMUNITIES 
The Intelligent Community Forum named seven communities as its best of the year. Selected by a 
group of academics and awarded at PTC ‘08 this week, the seven are Dundee, UK; Fredericton, 
Canada; Gangnam in Seoul, Korea; NE Ohio, USA; Tallinn, Estonia; Westchester County, NY and 
Winston-Salem, North Carolina. 
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KPN’S IBASIS PAYS TDC $10 MILLION FOR 5-YR OUTSOURCING CONTRACT  
Dutch KPN affiliate iBasis paid US$10 million to be Denmark-based telco TDC’s exclusive inter-
national voice services provider for five years, reports said. According to the agreement, TDC will 
buy all its international traffic outside the Nordic countries through iBasis. Similarly, TDC will be 
the preferred provider of telephony in the Nordic countries to iBasis.  
  
ZTE SIGNS WITH LIBYA TELCO FOR AFRICA’S FIRST WIMAX NETWORK  
China-based telecom equipment manufacturer ZTE partnered with Libya Telecom & Technology to 
build Africa’s first WiMAX 802.16e commercial network, reports said. The network will cover 
eight major cities in Libya, including the country's capital Tripoli, and is expected for completion in 
the third quarter of 2008, ZTE said in a statement. Last year, ZTE initiated deals with to provide 
WiMax equipment and has also built 21 commercial WiMAX network trials in other markets in-
cluding Singapore, Thailand and Saudi Arabia, the statement added. ZTE's rival, Huawei Technolo-
gies, said early this week that it had won an order from operator TransTelecom for a commercial 
WiMAX network in Bulgaria. 
 
FCC MAKES INQUIRY ON COMCAST P2P THROTTLING 
The US Federal Communications Commission has finally moved on complaints that Comcast is 
throttling P2P traffic on its network. The top cable operator confirmed receipt of an FCC letter of 
inquiry over its operations and once against denied charges it blocks file sharing or any other traf-
fic. “We look forward to responding to the FCC inquiries regarding our broadband network man-
agement. We believe our practices are in accordance with the FCC's policy statement on the Inter-
net where the Commission clearly recognized that reasonable network management is necessary for 
the good of all customers,” Comcast executive vice president David Cohen said in a statement. It 
has until 25 January to respond. Consumer groups and legal experts complained to the FCC in the 
wake of an AP report claiming to have produced proof that Comcast severely restricts and even 
kills off P2P traffic - including legal flows. Two groups have demanded a $195,000 penalty per 
subscriber while legitimate P2P operator Vuze separately petitioned the FCC to rule on how vigor-
ously service providers can shape traffic.  
 
FACEBOOK SELLS STAKE TO GERMANS 
Facebook has sold an undisclosed stake to a pair of German investors. Alexander Samwer told 
Reuters he and his brother had paid a “significant” sum to buy a percentage of the social network. 
“We are going to support the expansion of Facebook in Europe,” he said, describing the site as “the 
most innovative company to have emerged in the last few years. We think it will be the phenome-
non for the Internet that Windows was for the desktop.’ Facebook already pocketed $240 million 
last fall from the sale of a 1.6% stake to Microsoft, although Alexander admitted the brothers' in-
vestment was much smaller. The pair rose to prominence after selling a German auction site to 
eBay for $50 million nearly a decade ago and subsequently creating ringtone firm Jamba.  
 
NOKIA TRANSFERS PRODUCTION FROM GERMANY TO ROMANIA 
Nokia is shuttering a German handset plant and trimming up to 2,300 workers as part of a cost-
cutting regimen plotted for summer. The vendor previously upped its investment in the Bochum 
plant but said the facility remains uncompetitive compared to plants in cheaper markets. “We are 
moving production to existing plants, mainly in Romania, which will start during the first quarter,” 
a spokesperson told reporters. Romanian labor costs are just a tenth those of German factories - a 
fact which spurred Nokia to announce an $89 million plant there last year. The vendor previosuly 
said it would slash 2,290 German positions at joint venture Nokia Siemens Networks for similar 
reasons. Analysts generally supported the move but said it was likely to hike costs in the near term. 
“In the long term I consider this a smart move. In the short term, we don't know yet about the 
costs,” noted EQ Bank anlyst Jari Honko. “Generally, Germany is an expensive country to ramp 
down a plant or lay off staff. This is likely to be an expensive move in the short term.”  
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